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Cash
 
fl
o
w
It
 
is
 
of
t
en
 
said
 
th
a
t
 
in
 
business
 
‘
c
ash
 
is
 
kin
g
’
.
 
This
 
is
 
be
c
ause
 
c
ash,
 
a
t
 
lea
s
t
 
in
 
the
 
short
 
t
erm,
 
is
 
the
 
mo
s
t
 
impor
t
a
n
t
 
ass
e
t
 
a
 
business
 
c
an
 
h
a
v
e.
 
Without
 
c
ash,
 
neither
 
empl
o
y
ees
 
nor
 
supplie
r
s
 
c
an
 
be
 
paid
 
and,
 
the
r
e
f
o
r
e,
 
the
 
business
 
will
 
grind
 
t
o
 
a
 
halt.
 
Cash
 
is
 
the
 
oil
 
in
 
the
 
machine
 
of
 
business
 
and
 
a
 
c
ash
 
fl
o
w
 
f
o
r
e
c
a
s
t
 
t
ells
 
us
 
h
o
w
 
much
 
c
ash
 
is
 
p
r
edic
t
ed
 
t
o
 
be
 
a
v
ailable
 
t
o
 
the
 
business.
) (
The
 
c
ash
 
fl
o
w
 
f
o
r
e
c
a
s
t
 
is
 
made
 
up
 
of
 
th
r
ee
 
parts:
) (
•
•
•
) (
r
e
v
enue/in
c
ome;
e
xpenses
/
out
g
oings;
balances.
) (
T
o
 
o
b
t
ain
 
a
 
pictu
r
e
 
of
 
wh
a
t
 
is
 
included
 
in
 
a
 
c
ash
 
fl
o
w
 
f
o
r
e
c
a
s
t
 
w
e
 
will
 
e
x
amine
 
the
 
c
ash
fl
o
w
 
f
o
r
e
c
a
s
t
 
of
 
Good
 
W
ood
 
T
r
ading.
 
Good
 
W
ood
 
is
 
a
 
sole
 
t
r
ader
 
who
 
is
 
ju
s
t
 
s
e
tting
 
up
 
in
business
 
manu
f
acturing
 
w
ooden
 
g
a
r
den
 
furnitu
r
e.
 
The
 
i
t
ems
 
made
 
will
 
be
 
sold
 
th
r
ough
g
a
r
dening
 
e
xhibitions,
 
and
 
t
o
 
lo
c
al
 
g
a
r
den
 
ce
n
t
r
es
 
on
 
a
 
c
r
edit
 
basis.
 
The
 
p
r
edic
t
ed
 
c
ash
 
fl
o
w
f
o
r
e
c
a
s
t
 
f
or
 
the
 
fi
r
s
t
 
six
 
mo
n
ths
 
of
 
t
r
ading
 
is
 
shown
 
bel
o
w
.
) (
A
 
c
ash
 
fl
o
w
 
f
ore
c
a
s
t
 
predicts
 
h
o
w
 
much
 
c
ash
 
is,
 
or
 
will
 
be,
 
available
 
in
 
a
 
business,
 
or
 
h
o
w
 
much
 
c
ash
 
will
 
be
 
needed
 
t
o
 
k
eep
 
the
 
business
 
running.
)
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P
r
edic
t
ed/
f
o
r
e
c
a
s
t
 
c
ash
 
fl
o
w
 
s
t
a
t
eme
n
t
 
f
or
 
Good
 
W
ood
) (
Janua
r
y
) (
F
ebrua
r
y
) (
Ma
r
ch
) (
April
) (
M
ay
) (
June
) (
R
e
v
enue
) (
£
) (
£
) (
£
) (
£
) (
£
) (
£
) (
Cash
 
sales
) (
600
) (
1200
) (
1750
) (
2300
) (
2600
) (
3000
) (
De
b
t
or
 
p
a
yme
n
ts
) (
0
) (
600
) (
850
) (
1300
) (
1490
) (
1430
) (
T
o
t
al
 
r
e
v
enue
) (
600
) (
1800
) (
2600
) (
3600
) (
4090
) (
4430
) (
Expenses
) (
R
a
w
 
m
a
t
erials
) (
970
) (
1200
) (
1350
) (
1380
) (
1670
) (
1500
) (
W
a
g
es
) (
800
) (
800
) (
800
) (
900
) (
900
) (
900
) (
Loan
 
r
ep
a
yme
n
ts
) (
220
) (
220
) (
220
) (
220
) (
220
) (
220
) (
R
a
t
es
) (
40
) (
40
) (
40
) (
40
) (
40
) (
40
) (
Electricity
) (
60
) (
60
) (
60
) (
100
) (
100
) (
100
) (
T
r
a
v
elling
) (
80
) (
80
) (
150
) (
150
) (
150
) (
150
) (
Sundries
) (
130
) (
80
) (
80
) (
80
) (
80
) (
80
) (
Exhibition
 
cha
r
g
es
) (
150
) (
150
) (
250
) (
250
) (
300
) (
300
) (
T
o
t
al
 
e
xpenses
) (
2450
) (
2630
) (
2950
) (
3120
) (
3460
) (
3290
)
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P
arts
 
of
 
the
 
c
ash
 
fl
o
w
 
f
o
r
e
c
a
s
t
) (
R
e
v
enue
) (
R
e
v
enue
 
is
 
the
 
in
c
ome
 
r
ecei
v
ed
 
b
y
 
a
 
business
 
f
or
 
g
oods
 
sold
 
or
 
se
r
vices
 
p
r
o
vided.
 
It
 
is
the
 
c
ash
 
fl
o
w
 
i
n
t
o
 
a
 
business.
 
F
or
 
Good
 
W
ood
 
it
 
is
 
sub-divided
 
i
n
t
o
 
c
ash
 
sales
 
and
 
de
b
t
or
p
a
yme
n
ts.
) (
Cash
 
sales
 
a
r
e
 
c
r
e
a
t
ed
 
when
 
sales
 
a
r
e
 
made
 
and
 
p
a
yme
n
t
 
is
 
immedi
a
t
e.
 
This
 
p
a
yme
n
t
 
c
an
be
 
b
y
 
c
ash
 
or
 
with
 
debit
 
and
 
c
r
edit
 
c
a
r
ds.
 
In
 
all
 
of
 
these
 
c
ases
 
the
 
mon
e
y
 
is
 
immedi
a
t
ely
a
v
ailable
 
f
or
 
use
 
b
y
 
the
 
business.
) (
De
b
t
or
 
payme
n
ts
 
occur
 
be
c
ause
 
ma
n
y
 
businesses
 
sell
 
g
oods
 
on
 
c
r
edit
 
–
 
p
a
yme
n
t
 
f
or
 
the
g
oods
 
m
a
y
 
not
 
be
 
due
 
f
or
 
30
 
d
a
y
s
 
or
 
mo
r
e.
 
When
 
g
oods
 
a
r
e
 
sold
 
on
 
c
r
edit,
 
a
 
de
b
t
or
 
is
c
r
e
a
t
ed.
 
W
e
 
only
 
e
n
t
er
 
the
 
r
e
v
enue
 
f
r
om
 
these
 
sales
 
when
 
p
a
yme
n
t
 
is
 
made.
) (
Janua
r
y
) (
F
ebrua
r
y
) (
Ma
r
ch
) (
R
e
v
enue
) (
£
) (
£
) (
£
) (
Cash
 
sales
) (
600
) (
1200
) (
1750
) (
De
b
t
or
 
p
a
yme
n
ts
) (
0
) (
600
) (
850
) (
T
o
t
al
 
r
e
v
enue
) (
600
) (
1800
) (
2600
) (
N
e
t
 
c
ash
 
fl
o
w
) (
-1850
) (
-830
) (
-350
) (
480
) (
630
) (
1140
) (
Opening
 
balance
) (
750
) (
-1100
) (
-1930
) (
-2280
) (
-1800
) (
-1170
) (
+/-
 
N
e
t
 
c
ash
 
fl
ow
) (
-1850
) (
-830
) (
-350
) (
480
) (
630
) (
1140
) (
Closing
 
balance
) (
-1100
) (
-1930
) (
-2280
) (
-1800
) (
-1170
) (
-30
)
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All
 
the
 
p
a
yme
n
ts
 
r
ecei
v
ed
 
b
y
 
a
 
business
 
within
 
the
 
time
 
period
 
a
r
e
 
kn
o
wn
 
as
 
t
o
t
al
 
r
e
venue
.
) (
Expenses
) (
Under
 
e
xpenses
 
or
 
e
xpenditu
r
e
 
all
 
of
 
the
 
mon
e
y
 
spe
n
t
 
b
y
 
a
 
business
 
within
 
a
 
time
 
period
is
 
sh
o
wn.
 
This
 
is
 
the
 
mon
e
y
 
fl
o
wing
 
out
 
of
 
the
 
business.
 
The
r
e
 
a
r
e
 
ma
n
y
 
dif
f
e
r
e
n
t
 
types
 
of
e
xpenditu
r
e
 
–
 
some
 
of
 
the
 
mo
r
e
 
c
ommon
 
types
 
a
r
e
 
sh
o
wn
 
he
r
e.
) (
In
 
a
 
c
ash
 
fl
o
w
 
the
 
e
xpenses
 
of
 
a
 
business
 
a
r
e
 
b
r
o
k
en
 
d
o
wn
 
so
 
w
e
 
c
an
 
see
 
e
x
actly
 
whe
r
e
 
the
mon
e
y
 
is
 
g
oing.
 
In
 
Janua
r
y
,
 
Good
 
W
ood
 
will
 
spend
 
£800
 
on
 
w
a
g
es,
 
£60
 
on
 
electricity
 
and
 
so
on.
 
All
 
of
 
these
 
a
r
e
 
e
x
amples
 
of
 
mon
e
y
 
fl
o
wing
 
out
 
of
 
a
 
business.
) (
T
o
t
al
 
e
xpenses
 
is
 
the
 
t
o
t
al
 
of
 
all
 
c
a
t
e
g
ories
 
e
xpenditu
r
e
 
f
or
 
the
 
time
 
period.
 
F
or
 
Good
 
W
ood
the
 
t
o
t
al
 
e
xpenditu
r
e
 
f
or
 
Janua
r
y
 
is
 
p
r
edic
t
ed
 
t
o
 
be
 
£2450.
 
This
 
means
 
th
a
t
 
the
 
t
o
t
al
 
of
 
c
ash
fl
o
wing
 
out
 
of
 
the
 
business
 
is
 
e
xpec
t
ed
 
t
o
 
be
 
£2450.
) (
Expenses
) (
Janua
r
y
) (
F
ebrua
r
y
) (
R
a
w
 
m
a
t
erials
) (
970
) (
1200
) (
W
a
g
es
) (
800
) (
800
) (
Loan
 
r
ep
a
yme
n
ts
) (
220
) (
220
) (
R
a
t
es
) (
40
) (
40
) (
Electricity
) (
60
) (
60
) (
T
r
a
v
elling
) (
80
) (
80
) (
Sundries
) (
130
) (
80
) (
Exhibition
 
cha
r
g
es
) (
150
) (
150
) (
T
o
t
al
 
e
xpenses
) (
2450
) (
2630
)
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Calcul
a
ting
 
n
e
t
 
c
ash
 
fl
o
w
) (
As
 
e
xplained
 
abo
v
e
 
t
o
t
al
 
r
e
v
enue
 
is
 
the
 
t
o
t
al
 
of
 
c
ash
 
fl
o
w
 
i
n
t
o
 
the
 
business
 
and
 
t
o
t
al
e
xpenses
 
is
 
the
 
t
o
t
al
 
spending
 
b
y
 
the
 
business.
) (
N
e
t
 
c
ash
 
fl
o
w
 
is
 
c
alcul
a
t
ed
 
b
y
 
t
aking
 
t
o
t
al
 
e
xpenses
 
a
w
a
y
 
f
r
om
 
t
o
t
al
 
r
e
v
enue.
 
If
 
r
e
v
enue
 
is
g
r
e
a
t
er
 
than
 
e
xpenses
 
then
 
this
 
figu
r
e
 
is
 
positi
v
e
 
(+):
 
if
 
e
xpenses
 
a
r
e
 
g
r
e
a
t
er
 
than
 
r
e
v
enue,
then
 
the
 
n
e
t
 
c
ash
 
fl
o
w
 
is
 
a
 
ne
g
a
ti
v
e
 
(–).
) (
Closing
 
balances
) (
Once
 
c
alcul
a
t
ed,
 
n
e
t
 
c
ash
 
fl
o
w
 
c
an
 
then
 
be
 
used
 
t
o
 
o
b
t
ain
 
the
 
closing
 
balance
 
f
or
 
the
period.
 
T
o
 
find
 
the
 
closing
 
balance,
 
if
 
the
 
net
 
c
ash
 
fl
o
w
 
is
 
a
 
ne
g
a
ti
v
e
 
w
e
 
deduct
 
this
 
f
r
om
 
the
opening
 
balance,
 
or
 
if
 
it
 
is
 
a
 
positi
v
e
 
figu
r
e
 
w
e
 
add
 
n
e
t
 
c
ash
 
fl
o
w
 
t
o
 
the
 
opening
 
balance.
The
 
opening
 
balance
 
is
 
the
 
amou
n
t
 
of
 
c
ash
 
a
v
ailable
 
a
t
 
the
 
beginning
 
of
 
the
 
period.
) (
Closing
 
balance:
 
f
or
 
Janua
r
y
 
the
r
e
 
is
 
a
 
closing
 
balance
 
of
 
–£1100,
 
i.e.
 
a
 
p
r
edic
t
ed
 
c
ash
shor
t
a
g
e
 
of
 
£1100.
 
This
 
w
as
 
c
alcul
a
t
ed
 
b
y
 
t
aking
 
the
 
n
e
t
 
c
ash
 
fl
o
w
 
–£1850
 
f
r
om
 
the
 
opening
balance
 
£750.
 
The
 
closing
 
balance
 
f
or
 
one
 
mo
n
th
 
or
 
period
 
be
c
omes
 
the
 
opening
 
balance
f
or
 
the
 
n
e
x
t
 
mo
n
th
 
or
 
period.
) (
In
 
this
 
c
ase
 
the
 
closing
 
balance
 
f
or
 
Janua
r
y
 
of
 
–£1100,
 
be
c
omes
 
the
 
opening
 
balance
 
f
or
F
ebrua
r
y
.
) (
Janua
r
y
) (
F
ebrua
r
y
) (
Ma
r
ch
) (
Opening
 
balance
) (
750
) (
-1100
) (
-1930
) (
+/-
 
N
e
t
 
c
ash
 
fl
o
w
) (
-1850
) (
-830
) (
-350
) (
Closing
 
balance
) (
-1100
) (
-1930
) (
-2280
) (
Janua
r
y
) (
June
) (
T
o
t
al
 
r
e
v
enue
) (
600
) (
T
o
t
al
 
r
e
v
enue
) (
4430
) (
T
o
t
al
 
e
xpenses
) (
2450
) (
T
o
t
al
 
e
xpenses
) (
3290
) (
N
e
t
 
c
ash
 
fl
o
w
) (
-1850
) (
N
e
t
 
c
ash
 
fl
o
w
) (
1140
)
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Cash
 
fl
o
w
 
f
o
r
e
c
a
s
t
 
p
r
oblems
) (
F
o
r
e
c
a
s
t
 
c
ash
 
fl
o
w
 
s
t
a
t
eme
n
ts
 
a
r
e
 
a
 
p
r
ediction
 
of
 
the
 
li
k
ely
 
fl
o
w
s
 
of
 
c
ash
 
i
n
t
o
 
and
 
out
 
of
 
a
business.
 
Th
e
y
 
will
 
be
 
based
 
on
 
pa
s
t
 
e
xperience
 
(when
 
the
 
business
 
has
 
a
 
p
r
e
vious
 
t
r
ading
hi
s
t
o
r
y),
 
cur
r
e
n
t
 
and
 
li
k
ely
 
futu
r
e
 
e
c
onomic
 
and
 
financial
 
t
r
ends,
 
along
 
with
 
the
 
kn
o
wled
g
e
and
 
unde
r
s
t
anding
 
of
 
the
 
mana
g
e
r
s
/
o
wne
r
s
 
and
 
the
 
futu
r
e
 
plans
 
of
 
the
 
business.
As
 
with
 
all
 
f
o
r
e
c
a
s
ts
 
the
 
further
 
w
e
 
look
 
i
n
t
o
 
the
 
futu
r
e
 
the
 
less
 
cer
t
ai
n
ty
 
w
e
 
h
a
v
e.
 
Be
c
ause
of
 
this,
 
and
 
be
c
ause
 
businesses
 
ope
r
a
t
e
 
in
 
a
 
w
orld
 
with
 
changing
 
f
ashions,
 
changing
e
c
onomic
 
clim
a
t
e,
 
and
 
changing
 
c
omp
e
tition,
 
a
 
business’
 
actual
 
c
ash
 
fl
o
w
 
s
t
a
t
eme
n
t
 
c
an
 
be
v
e
r
y
 
dif
f
e
r
e
n
t
 
f
r
om
 
its
 
c
ash
 
fl
o
w
 
f
o
r
e
c
a
s
t.
) (
Typical
 
reasons
 
for
cash
 
flow
 
for
e
c
a
st
 
problems
) (
I
n
t
ernal
 
f
ac
t
o
r
s
P
oor
 
initial
 
p
r
edictions
 
of
 
in
c
ome
 
and
 
e
xpenditu
r
e
L
a
t
e
 
p
a
yme
n
t
 
of
 
de
b
t
or
P
oor
 
bud
g
e
ting
 
and
 
lack
 
of
 
c
o
n
t
r
ol
 
of
 
spending
) (
Sales
 
a
r
e
 
not
 
a
t
 
the
 
e
xpec
t
ed
 
l
e
v
el
Inc
r
eased/dec
r
eased
 
c
omp
e
tition
E
c
onomic
 
g
r
o
w
th/decline
Changing
 
spending
 
p
a
t
t
erns
 
of
 
c
onsume
r
s/
changing
 
f
ashions
G
o
v
ernme
n
t
 
i
n
fluences,
 
e
.
g.
 
inc
r
eased
 
or
dec
r
eased
 
t
a
x
a
tion
) (
Co
s
ts
 
inc
r
ease
R
a
w
 
m
a
t
erials
 
c
o
s
t
 
inc
r
eases
 
Higher
 
than
 
e
xpec
t
ed
 
l
e
v
el
 
of
 
i
n
fl
a
tion
 
I
n
t
e
r
e
s
t
 
r
a
t
e
 
inc
r
eases
Inc
r
eased
 
labour
 
c
o
s
ts
)
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Making
 
use
 
of
 
a
 
c
ash
 
fl
o
w
 
f
o
r
e
c
a
s
t
) (
All
 
businesses
 
should
 
moni
t
or
 
c
ash
 
fl
o
w
 
and
 
e
x
amine
 
a
n
y
 
dif
f
e
r
ences
 
b
e
t
w
een
 
actual
 
and
f
o
r
e
c
a
s
t
 
figu
r
es.
 
This
 
will
 
allow
 
action
 
t
o
 
be
 
t
a
k
en
 
b
e
f
o
r
e
 
a
 
r
eal
 
business
 
crisis
 
arises.
 
As
e
xperience
 
is
 
g
ained
 
in
 
managing
 
and
 
moni
t
oring
 
c
ash
 
fl
o
w
,
 
business
 
o
wne
r
s
 
and
 
mana
g
e
r
s
will
 
be
 
able
 
t
o
 
imp
r
o
v
e
 
the
 
accu
r
acy
 
of
 
their
 
f
o
r
e
c
a
s
ts.
 
The
 
f
o
r
e
c
a
s
t
 
c
ash
 
fl
o
w
 
is
 
also
 
used
t
o
 
t
ell
 
us
 
if
 
the
 
business
 
is
 
li
k
ely
 
t
o
 
h
a
v
e
 
enough
 
mon
e
y
 
c
oming
 
in
 
t
o
 
p
a
y
 
all
 
of
 
its
 
e
xpenses.
If
 
the
 
f
o
r
e
c
a
s
t
 
c
ash
 
fl
o
w
 
t
ells
 
us
 
th
a
t
 
the
 
business
 
is
 
unli
k
ely
 
t
o
 
h
a
v
e
 
enough
 
mon
e
y
 
c
oming
in
 
t
o
 
c
o
v
er
 
c
o
s
ts,
 
then
 
the
 
business
 
mu
s
t
 
ar
r
an
g
e
 
t
o
 
o
b
t
ain
 
the
 
r
equi
r
ed
 
amou
n
t
 
of
 
mon
e
y
.
P
erha
p
s
 
the
 
mo
s
t
 
popular
 
m
e
thod
 
of
 
funding
 
a
 
shor
t
a
g
e
 
of
 
c
ash
 
is
 
t
o
 
bor
r
o
w
 
f
r
om
 
a
 
bank
(
e
x
t
ernal)
 
and
 
this
 
bor
r
o
wing
 
c
an
 
t
a
k
e
 
the
 
f
orm
 
of
 
loan
 
or
 
an
 
o
v
e
r
d
r
a
ft.
 
H
o
w
e
v
e
r
,
 
the
r
e
 
a
r
e
other
 
m
e
thods
 
of
 
fundin
g
,
 
each
 
of
 
which
 
has
 
an
 
impor
t
a
n
t
 
part
 
t
o
 
pl
a
y
.
) (
So
 
wh
a
t
 
happens
 
when
 
a
 
business
 
needs
 
c
ash,
 
or
 
liquidity?
 
Up
 
t
o
 
n
o
w
 
w
e
 
h
a
v
e
 
ju
s
t
 
r
e
f
er
r
ed
t
o
 
c
ash,
 
but
 
the
 
f
act
 
is
 
w
e
 
a
r
e
 
t
alking
 
about
 
the
 
liquidity
 
of
 
a
 
business.
 
Liquidity
 
is
 
a
 
measu
r
e
of
 
the
 
a
v
ailability
 
of
 
w
orking
 
c
api
t
al.
 
If
 
mana
g
e
r
s
 
of
 
a
 
business
 
s
a
y
 
th
e
y
 
h
a
v
e
 
a
 
liquidity
or
 
w
orking
 
c
api
t
al
 
p
r
oblem,
 
this
 
means
 
th
a
t
 
th
e
y
 
will
 
h
a
v
e
 
a
 
p
r
oblem
 
me
e
ting
 
all
 
their
immedi
a
t
e
 
or
 
near
 
futu
r
e
 
e
xpenditu
r
e
 
demands.
 
In
 
other
 
w
o
r
ds,
 
th
e
y
 
do
 
not
 
h
a
v
e
 
enough
c
ash
 
in
 
hand,
 
or
 
do
 
not
 
e
xpect
 
enough
 
c
ash
 
t
o
 
be
 
fl
o
wing
 
i
n
t
o
 
the
 
business
 
and
 
c
annot
c
o
n
v
ert
 
enough
 
ass
e
ts
 
i
n
t
o
 
c
ash
 
in
 
the
 
short
 
t
erm
 
t
o
 
be
 
able
 
t
o
 
p
a
y
 
all
 
their
 
bills.
 
This
 
is
impor
t
a
n
t
 
as
 
businesses
 
do
 
not
 
al
w
a
y
s
 
(in
 
f
act
 
r
a
r
ely)
 
need
 
t
o
 
k
eep
 
enough
 
immedi
a
t
e
 
c
ash
on
 
hand
 
t
o
 
me
e
t
 
li
k
ely
 
futu
r
e
 
e
xpenditu
r
e.
 
Wh
a
t
 
th
e
y
 
mu
s
t
 
d
o
,
 
h
o
w
e
v
e
r
,
 
is
 
k
eep
 
enough
‘liquid
 
ass
e
ts’
 
a
v
ailable,
 
in
 
o
r
der
 
th
a
t
 
c
ash
 
fl
o
w
 
c
an
 
be
 
e
f
f
ecti
v
ely
 
mana
g
ed.
 
So
 
if
 
the
r
e
 
is
 
a
p
r
edic
t
ed
 
c
ash
 
shor
t
a
g
e,
 
wh
a
t
 
c
an
 
mana
g
e
r
s
/
o
wne
r
s
 
do?
) (
Solutions
 
t
o
 
a
 
p
r
edic
t
ed
 
c
ash
 
shor
t
a
g
e
) (
•
) (
Inc
r
ease
 
r
e
v
enue
 
–
 
this
 
is
 
much
 
easier
 
said
 
than
 
done.
 
A
 
business
 
m
a
y
 
t
r
y
 
t
o
 
inc
r
ease
prices
 
but
 
this
 
is
 
li
k
ely
 
t
o
 
r
educe
 
demand.
 
Al
t
ern
a
ti
v
el
y
,
 
n
e
w
 
m
e
thods
 
of
 
di
s
tribution
(places
 
t
o
 
sell)
 
m
a
y
 
be
 
f
ound;
 
but
 
in
 
the
 
s
h
ort
 
run
 
this
 
will
 
inc
r
ease
 
c
o
s
ts
 
and
 
w
o
r
sen
the
 
c
ash
 
fl
o
w
 
situ
a
tion.
R
educe
 
c
o
s
ts
 
–
 
w
a
g
es
 
a
r
e
 
of
t
en
 
a
 
major
 
c
o
s
t.
 
R
educing
 
s
t
a
ff
 
will
 
cut
 
c
o
s
ts,
 
but
 
will
impact
 
on
 
output
 
or
 
se
r
vice
 
p
r
o
vided.
 
Looking
 
f
or
 
cheaper
 
supplie
r
s
 
ma
k
es
 
sense,
 
but
the
r
e
 
c
ould
 
be
 
an
 
impact
 
on
 
qualit
y
.
Del
a
y
 
p
a
yme
n
t
 
–
 
if
 
the
 
business
 
has
 
c
r
edi
t
o
r
s
 
then
 
del
a
ying
 
p
a
yme
n
t
 
will
 
imp
r
o
v
e
immedi
a
t
e
 
c
ash
 
fl
o
w
.
 
H
o
w
e
v
e
r
,
 
the
 
impact
 
c
ould
 
be
 
del
a
y
ed
 
deli
v
eries,
 
i
n
t
e
r
e
s
t
cha
r
g
es
 
on
 
de
b
ts,
 
as
 
w
ell
 
as
 
demand
 
f
or
 
c
ash
 
on
 
deli
v
e
r
y
 
f
or
 
futu
r
e
 
supplies.
E
x
t
r
a
 
funding
 
–
 
this
 
c
ould
 
be
 
a
 
n
e
w
 
injectio
n
 
of
 
c
api
t
al
 
f
r
om
 
the
 
o
wne
r
,
 
or
 
perha
p
s
a
 
business
 
loan.
 
Ho
w
e
v
e
r
,
 
if
 
c
ash
 
fl
o
w
 
is
 
p
r
edic
t
ed
 
t
o
 
be
 
poo
r
,
 
then
 
loans
 
be
c
ome
unli
k
el
y
.
 
Outside
 
i
n
v
e
s
t
o
r
s
 
c
ould
 
possibly
 
b
e
 
i
n
t
e
r
e
s
t
ed,
 
but
 
a
r
e
 
unli
k
ely
 
t
o
 
act
 
quickly
and
 
will
 
w
a
n
t
 
a
 
sha
r
e
 
of
 
the
 
business.
 
An
 
o
v
e
r
d
r
a
ft
 
is
 
possible
 
if
 
the
 
business
 
has
 
a
) (
•
) (
•
) (
•
)
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g
ood
 
ac
c
ou
n
t
 
mana
g
eme
n
t
 
hi
s
t
o
r
y
 
with
 
the
 
bank.
 
Finall
y
,
 
using
 
an
 
i
n
v
oice
 
f
ac
t
oring
se
r
vice
 
c
an
 
bring
 
c
r
edi
t
or
 
p
a
yme
n
ts
 
f
o
r
w
a
r
d,
 
but
 
the
r
e
 
a
r
e
 
r
el
a
t
ed
 
c
o
s
ts
 
and
 
p
r
o
vision
of
 
the
 
se
r
vice
 
will
 
depend
 
on
 
the
 
quality
 
of
 
de
b
t
o
r
s
 
and
 
t
r
ading
 
hi
s
t
o
r
y
.
) (
Ben
e
fits
 
of
 
p
r
eparing
 
a
 
c
ash
 
fl
o
w
 
f
o
r
e
c
a
s
t
) (
•
) (
An
 
accu
r
a
t
e
 
c
ash
 
fl
o
w
 
f
o
r
e
c
a
s
t
 
will
 
allow
 
a
 
business
 
t
o
 
g
e
t
 
a
 
clear
 
idea
 
of
 
h
o
w
 
it
 
is
per
f
orming
 
(although
 
it
 
does
 
not
 
p
r
o
vide
 
an
 
accu
r
a
t
e
 
s
t
a
t
eme
n
t
 
of
 
p
r
ofi
t
ability),
 
and
h
o
w
 
it
 
is
 
li
k
ely
 
t
o
 
per
f
orm
 
in
 
the
 
futu
r
e.
The
 
f
o
r
e
c
a
s
t
 
all
o
w
s
 
mana
g
e
r
s
 
t
o
 
be
 
able
 
t
o
 
speci
f
y
 
times
 
when
 
the
 
business
 
m
a
y
need
 
additional
 
fundin
g
,
 
such
 
as
 
when
 
c
ash
 
outflo
w
 
e
x
ceeds
 
i
n
fl
o
w
.
In
 
addition,
 
in
c
onsi
s
t
encies
 
in
 
futu
r
e
 
per
f
ormance
 
c
an
 
be
 
ide
n
tified
 
and
 
r
emedied.
Als
o
,
 
when
 
the
r
e
 
is
 
p
r
edic
t
ed
 
t
o
 
be
 
a
 
la
r
g
e
 
positi
v
e
 
c
ash
 
fl
o
w
,
 
businesses
 
c
an
 
plan
ahead
 
on
 
h
o
w
 
t
o
 
use
 
this
 
mon
e
y
 
–
 
perha
p
s
 
b
y
 
i
n
v
e
s
ting
 
or
 
p
a
ying
 
off
 
de
b
ts.
) (
•
) (
•
•
) (
Limi
t
a
tions
 
of
 
using
 
a
 
c
ash
 
fl
o
w
 
f
o
r
e
c
a
s
t
) (
•
) (
D
r
a
wing
 
up
 
c
ash
 
fl
o
w
 
f
o
r
e
c
a
s
ts
 
t
a
k
es
 
mana
g
eme
n
t
 
time
 
th
a
t
 
mig
h
t
 
be
 
mo
r
e
p
r
oducti
v
ely
 
used
 
c
ompl
e
ting
 
other
 
t
as
k
s
 
in
 
the
 
business.
Cash
 
fl
o
w
 
f
o
r
e
c
a
s
ts
 
need
 
t
o
 
be
 
accu
r
a
t
e
 
t
o
 
h
a
v
e
 
v
alue:
 
this
 
m
a
y
 
be
 
especially
 
difficult
t
o
 
achi
e
v
e
 
if
 
the
 
business
 
has
 
little
 
or
 
no
 
t
r
ading
 
hi
s
t
o
r
y
 
t
o
 
base
 
the
 
p
r
edic
t
ed
 
c
ash
fl
o
w
 
on.
The
 
lon
g
er
 
the
 
time
s
c
ale
 
the
 
less
 
accu
r
a
t
e
 
the
 
f
o
r
e
c
a
s
t
 
is
 
li
k
ely
 
t
o
 
be.
I
n
fl
a
tion
 
c
an
 
impact
 
on
 
the
 
accu
r
acy
 
of
 
figu
r
es.
Cash
 
fl
o
w
 
f
o
r
e
c
a
s
ts
 
needs
 
t
o
 
be
 
moni
t
o
r
ed
 
t
o
 
h
a
v
e
 
on
g
oing
 
us
e
fulness.
) (
•
) (
•
•
•
)
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Discussion
 
themes
) (
Wh
a
t
 
is
 
a
 
c
ash
 
fl
o
w
 
s
t
a
t
eme
n
t?
 
–
 
Mon
e
y
W
eek
 
I
n
v
e
s
tme
n
t
 
T
u
t
orials
 
film
 
h
tt
p
s://
w
w
w
.
y
outube.
c
om/
w
a
t
ch?v=GkGdlgX3xYI
) (
Wh
a
t
 
is
 
the
 
dif
f
e
r
ence
 
b
e
t
w
een
 
a
 
c
ash
 
fl
o
w
 
s
t
a
t
eme
n
t
 
and
 
a
 
c
ash
 
fl
o
w
 
f
o
r
e
c
a
s
t?
) (
Explain
 
w
h
y
 
c
ash
 
fl
o
w
 
f
o
r
e
c
a
s
ts
 
c
an
 
be
 
som
e
times
 
ju
s
t
 
a
 
r
ough
 
e
s
tim
a
t
e.
) (
Describe
 
m
e
thods
 
of
 
solving
 
shor
t
-
t
erm
 
c
ash
 
fl
o
w
 
p
r
oblems.
 
A
r
e
 
the
r
e
 
a
n
y
 
disad
v
a
n
t
a
g
es
 
t
o
 
these
 
m
e
thods?
) (
H
o
w
 
c
an
 
a
 
business
 
imp
r
o
v
e
 
its
 
c
ash
 
fl
o
w
 
in
 
the
 
long
 
t
erm?
) (
Discuss
 
the
 
f
oll
o
wing
 
s
t
a
t
eme
n
t:
 
'Spending
 
time
 
and
 
e
f
f
ort
 
on
 
p
r
oducing
 
c
ash
 
fl
o
w
 
f
o
r
e
c
a
s
ts
 
is
 
a
 
c
ompl
e
t
e
 
w
a
s
t
e
 
of
 
time.'
)
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